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“ The preface”
 
This is it. This 7000-word eBook contains all the secrets I’ve ever 
used to take Origami Graphics from a university side-gig into a 
projected 6-figure freelance business in 5 years.

I want to start by thanking you. It’s people like you who are 
exactly the right people to be taking journeys like this. You’re the 
kind of person who’s happy to invest your hard-earned money 
because you know that it’ll help you in the long run. And you 
know that effort, and hard work, deserves financial reward 
without guilt. 

I know because you paid for this eBook.

Sending the best and most promising vibes on your journey to 
complete financial freedom.

Taylor Eggleton (Tay)
Owner + Head Graphic Designer
The Designer Playbook and Origami Graphics

This is my dog, Brandy.  

She is quite cool I think
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A quick thing about me
Let me introduce myself. Hey, I’m Taylor. Let me introduce myself. Hey, I’m Taylor. I own and run Origami Graphics, 
which is the name I gave to my freelancing ~entity~. I just felt like “Taylor 
Eggleton Designs” was probably a bit boring and unmemorable.

I have a degree in Arts (Digital Design and Production/Japanese Language) 
and a degree in Psychology. I started freelancing in my last year of university 
in 2018, and kept scaling it when I left. I’ve never worked in an agency; I just 
didn’t want to. It’s got a bit to do with my need for complete control, and a 
bit to do with the fact that I’ve been dealing with some pretty bad anxiety 
since the age of about 16 - which is much easier to manage when I’m on my 
own clock and not supervised by a boss in the traditional sense, trying to hit 
someone else’s KPIs on jobs I don’t care about.

Who am I as a person? Well. I love tea and coffee (drinking one right 
now). I love pasta. I could live solely on gnocchi. I spend heaps of my time 
gardening. I feel best at the beach. and I spend a fair bit of time and money 
travelling. Work-wise, I like to be unique and a little wild. My pet peeve is 
coming across designers who continuously use that same  

E D G Y  A E S T H E T I C  and whose every logo looks like    (this.)(this.)   
despite a 10k-or-so price tag. Where’s the flair, man? The individuality? 
When’d that go out of fashion? Why does all your shit look the same? 

Also I do not really enjoy bacon unless it’s balanced thoughtfully alongside 
other foods, but we might be getting off topic now.

A few things I’d like you to know about Six Figure Freelancer:A few things I’d like you to know about Six Figure Freelancer:

I’ve intentionally made this a fillable e-Book instead of a print book to save 
on paper. Please consider the environment before printing the entire book. 
If you do feel the need to print (it is quite good for the memory to write 
some things by hand!), then consider only printing the worksheets.

This book may later be fleshed out and made into a course. If this happens, 
I’ll contact you about getting a significant signup discount.

Finally, I live and work in Canberra, on Ngunawal country.
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before 
we 
begin

Are You Sure?Or, “Why Graphic 
Design is Not an Essential Job”

I’m going to level with you.I’m going to level with you.

This isn’t a magic spell to make money fall into your hands. This book This isn’t a magic spell to make money fall into your hands. This book 
gives you tips, but you’re going to need to undertake a shitload of work gives you tips, but you’re going to need to undertake a shitload of work 
to implement it and bring the returns in.to implement it and bring the returns in.

That’s because you’ve chosen one of those jobs that gets kicked to the 
bottom of the shit pile. The ones that aren’t paid much money, because really, 

Graphic Design is just not an essential job.
 
(It’s true. If there were a nuclear apocalypse, we’d be one of the first jobs 
that isn’t needed. Feed us to the zombies and let the doctors live.)

And when I first started out in design, this was one of the biggest mental 
blocks for me - feeling that I didn’t deserve money because what I did 
wasn’t as important as what my doctor friend does. 

But that kind of thinking stops here.

Life isn’t just about what you need. It’s about what you want, and 
what you love. And design is one of those things that adds flavour to 
an otherwise tedious life. Plus, people’s emotions are STRONG, and in 
a consumer-focused, profit-driven, and probably late capitalist world, 
graphic design taps into psychology to get those things sold because it 
helps make people want them.

So straight up, I want you to reaffirm to yourself right now that it’s 
entirely possible to make great money doing a job that isn’t neurosurgery 
or law or being the CEO of a multinational corporation. Because we aren’t 
in a zombie apocalypse. I mean, hello, professional sports? TV presenters? 
Athletes? 

Just be ready to work hard for it.

VERY IMPORTANT VERY IMPORTANT - make sure you download   download  

and save and save this booklet as you go,  

otherwise you might lose your changes!
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Before we dive into making six figures, let’s see how much the 
average Jane graphic designer makes. A quick look on Indeed in 
January 2022 gives the following salary results in Australian dollars 
for a Graphic Designer (context in brackets when given):

• $55,000 (Sportswear brand)
• $44,000 (Junior designer, roofing supplies)
• $68,000 - $84,000 (6-12 Mths, Government)
• $73,000 - $79,000 (Government)
• $60,000 - $70,000
• $50,000 - $65,000 (Property group)
• $55,000 - $70,000 (Cleaning company)
• $79,000 - $83,800 (NSW Government)
• $80,000 - $85,000- (Recruitment company)
• $40,000 - $60,000 (Marketing company)
• $52,000 (Printing company)
• $80,000 - $100,000 (Team Leader, Media and Education)
• $65,000 - $75,000
• $50,000 - $70,000 (Animator/Designer)
• $90,000 (Senior UX Designer)
• $55,000 - $68,000
• $54,000 - $70,000 (Packaging)

To be really sure on the numbers, I’m going to take both an average 
and a median. 

Average:
2029/30
= 67.63 = 67.63 

Median:
40 44 50 50 52 54 55 55 55 60 60 65 65 68 68 70 70 70 70 73 75 79 79 80 
80 83 84 85 90 100
= 69= 69

So $67,500 - $69,000 is about the average take-home salary for a So $67,500 - $69,000 is about the average take-home salary for a 
graphic designer, plus super.graphic designer, plus super. (In USD that’s about $49,000. In GBP 
that’s $37,000.)

You’re reading an eBook on how to make 100k+ as a graphic designer, 
and that means you’re looking to pull in at least 50% to 100% more 
than the average person doing your job. It’s a big task. The thing is, 
when you’re running your own business, the sky is the limit on how 
much money you can earn.

But it comes with a price.
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Things you will have to sacrif ice (at least for a while) to 
make 100k+ as a graphic designer:

• Job security
• Job consistency
• Predictable pay days
• Immediate gratification
• Leave benefits, including sick leave
• Growing your savings for the first year or so
• The ability to leave work at work

And potentially, a little bit of

• Sleep
• Sanity
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But things you will gain in exchange:

• Independence
• Flexibility
• Not having to answer to a boss
• Higher income potential
• The ability to work remotely, 100% of the time
• Self-satisfaction
• A range of organisational, time management, customer service, and 

admin skills
• Great friends and colleagues
• Respect and admiration

I’m currently writing the 2023 edition of this eBook from a train on the 
way to Budapest, 3-weeks into a European adventure completely self-
funded by my design work. So I can tell you now, It’s worth it.
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Pre-Read Check

Do you really want to do this? Honestly?

So, we know we can succeed financially as graphic designers, and that So, we know we can succeed financially as graphic designers, and that 
we deserve it, and that it’s a lot more than the usual salary a graphic we deserve it, and that it’s a lot more than the usual salary a graphic 
designer makes. The question is:  are you going to commit to what’s designer makes. The question is:  are you going to commit to what’s 
needed to make it happen?needed to make it happen?

Earning 6 figures is completely possible, but it’s going to take time  
(generally 4-5 years) and sustained effort. You’re going to need to make 
your business one of the main focuses of your life during this time, and 
put some other things on hold (for me, that was learning Japanese - 
something I’ve picked up again now!).

You need to be willing to put this effort in, and accept the initial insecurity, 
if you want to make this work. You’re going to have to have a real passion 
for the work and not just want to get rich in any way possible, otherwise 
you’re at risk of quitting during the hard and very unfun times that will 
come. (And they will come. Sorry.)

Some people are honestly just better off having a more average, but stable, 
job. No shame in that. Others start with big dreams but aren’t willing 
to accept the risk of failure and do what’s required long-term to follow 
through. Some people, too, realise they’re more into design as a hobby or 
a side gig and don’t like the stress and the drain of making it their bread 
and butter. Some people don’t have the confidence and never start. It’s a 
good idea to sit down and analyse whether you think you might be one of 
those people or not. 

There are more reasons 6-figure-freelancing might not be right for you. If 
you’re raising a young family or are otherwise stretched tight financially, 
and don’t have a bank of savings (at least $10,000) or a partner with a 
stable job to lean on, it might not be the right time to be aiming for 6 
figures. I’d advise that you keep your design as a side-gig until things are 
more stable for you.

If you are ready to do it, you’ll need to think about why you want to do it, 
and keep that why in your mind as the years tick by.

Is it to prove something? To give yourself complete and utter freedom? To 
enable your significant other to work less or spend more time with the 
kids?

+
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Here are my why’s.

1. Complete vocational freedom
I hated the idea of being at the bottom of the pecking order in an agency. 
I’d much rather work for myself, even if I don’t make 6 figures. To me, that 
freedom, flexibility, and control is priceless.

2. I have a chronic illness
My mental health has been on and off since high school and there are 
some days where, unexpectedly, I just can’t work. It’s less stressful for 
me if I’m on my own schedule and don’t need to be calling in sick to a 
manager and putting pressure on my coworkers every time this happens.

3. Showing that graphic designers can be insanely intelligent, 
successful people
I was a very high achiever in school, but most of the other smart kids do 
science or law. Rocking up to the 10 year reunion as a 6-figure business 
owner in drawing pictures is an A+ feeling. 

4. Being able to buy property
The housing market is wack. While I’d love for this to change and for 
everyone to be able to access affordable housing, I’d also love a really good 
income so that I don’t have to worry about it (wouldn’t anyone?).

It’s worth saying that there are two types of goals when it comes to 
success: Performance Goals and Mastery Goals.

A Performance Goal is when you want to prove or show something to 
other people. Goal #3 is an example of that.

A Mastery Goal is when you want to do something for yourself to improve 
your own self or quality of life. Goals 1 and 4 are better examples of that. 
These goals are more likely to sustain you for longer. You get your own 
validation and satisfaction, and that matters more when the going gets tough. 

In the end - try to have some of both types of goals.

If you think you can do it, and you’re willing to put in the hard yards, I’m 
here to help you succeed like I did. :)

Let’s get into it.
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Why do you want to make six figures as a freelance graphic designer? Use 
the spaces below to write down a few reasons, and refer back to these 
when you need motivation to keep going in the future.

 
Congrats, you’ve finished the intro - now it’s time to get into the strategy. 
Are you ready to go? Flick to the next page when you are!

Warmup Worksheet: My Why’s+
My Why #1.

My Why #2.

My Why #3.

My Why #4.

My Why #5.

My Why #6.

Performance

Performance

Performance

Performance

Performance

Performance

Mastery

Mastery

Mastery

Mastery

Mastery

Mastery

Both

Both

Both

Both

Both

Both

Why do you want to make 6 f igures? Goal Type
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Hey, quick one - It's often more effective to work in 

short bursts instead of doing marathon sessions. I 

recommend completing this workbook in batches so 

you have some time to sleep on what you've learnt 

and don't burn your poor brain out.  

 

That might mean one tip per day, or one per week - 

and you can go off and practise what you've learnt in 

the meantime. So don't forget to hit Save and take a 

break every now and then.



Lesson 1 What You Make Isn’t What You 
Take Home

We begin with something you probably already know: We begin with something you probably already know: 

Revenue is not income.Revenue is not income.

Straight up, you need to understand that if you do eventually hit that 
magic 6-figure number, you probably won’t be taking all that money home.

Let’s run a quick hypothetical calc.

Gross Revenue for the year: $118,156.50
Subtract GST: - $10741.50
Net Revenue for the year: $107,415
Subtract Expenses: - $24,381
Net Salary: $83,034
Subtract Superannuation  -$7,000

Total Taxable Income: $76,034Total Taxable Income: $76,034
(plus about $2200 in GST deductions off your expenses)

So making $118k per year, the amount you’ll actually have in your pocket 
come EOFY could be closer to about $78,000.

It’s still 10k higher than that average we calculated earlier – but not a 
6-figure salary. That might come the next year.

You’re still considered a six-figure business. It’s measured by the dollars you 
bring in - also known in business-speak as your overall yearly revenue or 
turnover.  You’ll just need to adjust your goals and give it a little time to make 
sure you end up taking it home as pure profit in the not-too-distant future. 
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Calculating Expenses

You might look at the previous page and think you couldn’t possibly have 
$24,000 in expenses running a freelancing business, so you’ll make more 
profit than I’ve calculated you will.

But it all adds up, big time! Here are some of the things you might need to 
fork out on.

• INSURANCE

• Office space (even a hotdesk/flexidesk)

• Advertising and Boosted Posts

• SEO Management

• Your software (eg. the Adobe Creative Cloud)

• Storage (eg. Dropbox, Google Drive, WeTransfer)

• Email (eg. Google Workspace)

• Stock Photos (eg. Adobe Stock, Shutterstock)

• Backups (eg. iCloud, external hard drives)

• Hardware (eg. Macbook Pro, drawing tablet)

• Website expenses (eg. Domain, Hosting, Plugins and subscriptions)

• Professional Development (eg. Online Courses, or a book on how to 

make $100k ;) )

Not only that, but if you want to grow, you’ll have to start thinking about 
your expenses as investments. This is a huge mindset shift, and a  This is a huge mindset shift, and a  
crucial one.crucial one.

Spending money to make money is just what you have to do (more on that 
later). It’s why a lot of businesses don’t break even for a few years - before 
even thinking about profit. While it’s uncomfortable and counterintuitive 
to part with money, it’s neccessary for growth. And as a freelance graphic 
designer, you’ve actually got a foot up over retail businesses, because you 
don’t have startup costs like ordering hundreds of thousands of products 
or parts you then have to sell to recoup your startup expenses first. 

But you are starting from nothing. So If you want to be pocketing 100k 
every year, you’ll need to get accustomed to your average yearly expenses/
investments and then factor them in when setting your revenue goals. 

Some investmentsare bigger than others. Marketing will take a huge 
chunk out of your revenue. Software is a big expense every year. 
Insurance is generally at least $30 per month for each type you choose to 
have. And unfortunately, most of these expenses are non-negotiable.
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List all the startup expenses you can possibly think of.

Then, do some research and calculate how much it’ll cost you over a year.

How does this affect your revenue goal? How much money are you going 
to have to earn to balance out your overhead investments?

My one-off startup expenses

My regular monthly expenses

Lesson 1 Worksheet:  

Calculating Your Investments+
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Over a year, this means I’ll be spending this much on my business...

The salary I want to take home each year is...

So altogether, I’m going to have to be making this much yearly revenue 
to offset my investments and provide the take-home salary I want.
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head over to thedesignerplaybook.net.au to buy the 54-page, 
8-chapter full version for $169.00AUD.

want more?

https://thedesignerplaybook.net.au/product/6-figure-freelancer-8-tips-to-make-100k-as-a-solo-graphic-designer-ebook/
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